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KEY INDUSTRY TAKEAWAYS

Capstone Partners’ Technology, Media & Telecom (TMT) Group is pleased to share its Automotive Technology
(AutoTech) & Transportation Software report. Through our ongoing conversations with active industry players
and thorough analysis of merger and acquisition (M&A) activity and valuation trends, we have identified
several key takeaways below, followed by an in-depth overview of M&A activity, most active strategic and
private equity buyers and valuation trends.

1. M&A transaction volume in the AutoTech & Transportation Software space reached record levels, 
totaling 533 transactions in 2021 and 512 in the last twelve months compared to an average of 
approximately 350 transactions per year in 2018-2020.

2. The past five quarters have been a very active time period for large, notable transactions with                
eight billion-dollar deals and another six transactions between $500 million and $1.0 billion in 
enterprise value. 

3. Revenue multiples paid for M&A targets increased considerably in 2020 and 2021 over prior years, 
consistent with the broader Software market. However, a slight softening in M&A valuations more 
recently may be indicative of the broader correction in the public markets. 

4. Strategic buyers accounted for more than 90% of transactions over the last twelve months. While
financial buyers accounted for only 6%, they drove 29% of the activity with the inclusion of private 
equity-backed strategics making add-on acquisitions.

5. Some of the most active strategic acquirors include Constellation Software (TSX:CSU), Delivery Hero 
(XTRA:DHER), The Descartes Systems (TSX:DSG), E2open (NYSE:ETWO), Imaweb, Just Eat 
(ENXTAM:TKWY), Siemens (XTRA:SIE), Solera, Uber (NYSE:UBER), Valsoft and WiseTech (ASX:WTC).

6. Private equity deal activity peaked in 2021 at 187 transactions, up from 109 transactions in 2020. The 
most active private equity firms in the sector include Accel-KKR, Alpine, Francisco Partners, Insight 
Partners, PSG Equity Partners, TA Associates, Thoma Bravo, True Wind, and Vista Equity Partners.

Capstone Partners has developed a full suite of corporate finance solutions, including M&A advisory, debt
advisory, financial advisory, and equity capital financing to help privately owned businesses and private equity
firms through each stage of the company’s lifecycle, ranging from growth to an ultimate exit transaction.

To learn more about Capstone’s wide range of advisory services and AutoTech & Transportation Software
sector expertise, please contact Capstone Managing Director David Michaels.

AutoTech & Transportation Software                               
M&A Reaches Record Levels
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Ann. Date Buyer Target Segment Target Description
Enterprise 

Value

LTM 
Revenue 
Multiple

04/23/21 Supply Chain
Designs and develops end-to-end integrated supply 
chain and retail management software solutions.

$8.6B 8.5x

11/09/21 Food Delivery
Operates an online food ordering and delivery platform 
designed to help users discover varieties 
of cuisines. 

$8.1B 10.2x

02/03/21
Dragoneer Growth 

Opp. (SPAC)
Repair & 

Aftermarket

Provides auto collision claims and repair management  
Software-as-a-Service (SaaS) to automotive insurance 
companies and repair businesses.

$5.3B NA

06/23/21
Northern Genesis 

Acq. (SPAC)
Autonomous

Provides self-driving trucking vehicle SaaS for carrier 
businesses in the Trucking industry. 

$4.2B NA

07/22/21 TMS - Diversified
Provides transportation management and logistics SaaS 
solutions.

$2.3B NA

11/23/21 Online Booking
Operates as an online travel agent company in 25 
countries in Europe serving approximately 2.6 million 
customers.

$1.8B NA

05/27/21 Fleet Management
Provides supply chain software and services to Retail, 
Manufacturing, and Distribution industries in the U.K. and 
internationally. 

$1.7B             NA

02/09/22 Delivery & Shipping
Offers mail and parcel technology and 
advanced software. 

$1.3B 2.4x

09/13/21
Repair & 

Aftermarket
Develops point-of-sale (POS) software designed for 
conveyorized Car Wash industry. 

$956M 5.6x

12/14/21 Food Delivery
Develops and operates an on-demand delivery 
application built to book on-demand hyperlocal 
delivery services. 

$904M NA

03/30/21 Fleet Management
Provides fleet, workforce, and data management SaaS 
for businesses in the U.S.

$891M NA

10/29/21 Food Delivery
Provides a food delivery application intended to help 
people order food online. 

$676M NA

08/05/21 Online Booking
Develops leading SaaS rail & bus inventory, reservation, 
and ticketing software. 

$651M NA

04/26/21 Autonomous Comprises an Autonomous Vehicle division of Lyft. $550M NA

NOTABLE TRANSACTIONS – 2021 & Q1 2022

The past five quarters have been a very active time period for large, notable transactions with eight billion-
dollar deals and another six transactions between $500 million and $1.0 billion in enterprise value. Notable
transaction activity occurred across several market segments with multiple notable deals in the Autonomous,
Fleet Management, Food Delivery, Online Booking and Repair & Aftermarket segments.
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LTM = Last Twelve Months
SPAC = Special Purpose Acquisition Company

Source: Capital IQ, Pitchbook, 451, and Capstone Research



M&A ACTIVITY BY SEGMENT

M&A transaction volume in the AutoTech & Transportation Software space reached record levels, totaling 533
transactions in 2021 and 512 in the last twelve months compared to an average of approximately 350
transactions per year in 2018-2020. This increase is consistent with the surge in M&A activity in the broader
Software market driven by strategic acquirors searching for growth, an influx of private equity capital targeting
software companies, a large backlog of deals due to the pandemic, and concerns about a potential increase in
capital gains tax rates.
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M&A Trends by Segment

1. Deal volume in the Autonomous, Navigation, & Connected Car segment nearly doubled from 36
transactions in 2020 to 64 deals in 2021 as the original equipment manufacturers (OEMs), suppliers and
ride sharing companies position themselves for a fully autonomous future.

2. Consolidation accelerated in the Dealer, Listings, & Aftermarket segment of AutoTech with a 65% increase
in transaction volume from 57 deals in 2020 to 94 deals in 2021 as several private equity firms continue to
roll-up the Dealer Management Systems space and several public companies continued to consolidate
the Vehicle Listings and Data Services space.

3. Transaction volume in the Transportation Management software space also accelerated, nearly doubling
over the last two years. Wisetech, E2Open, Descartes, and Constellation Software continue to roll-up the
space at a dizzying pace with several private equity-backed platforms also participating in the action.

4. The Ride Sharing, Delivery, & Booking Application segment also saw a 30% increase in transaction volume
over 2021 as public companies like DeliveryHero, JustEat and Uber set a torrid M&A pace.
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M&A Trends by Segment (Continued)

5. Supply Chain and WMS software segments also posted 40% and 108% increases in transaction volume,
respectively, with buyers such as Aptean, Constellation Software and E2Open being particularly active.

6. Traffic, Safety & Compliance Monitoring posted a 64% increase in transaction volume while Fleet
Management transaction volume increased 100%, returning to pre-COVID levels.
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VALUATION TRENDS - M&A TARGETS
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M&A Valuation Trends Over Time

Revenue multiples paid for M&A targets in the AutoTech & Transportation Software space increased
considerably in 2020 and 2021 over prior years which mirrored the increase in deal activity. This increase in
multiples is consistent with similar increases in the broader Software market driven by strategic acquirors
searching for growth, an influx of private equity capital targeting software companies, a large backlog of deals
due to the pandemic, and fears of capital gains tax increases. However, there does appear to be a slight
softening in M&A valuations in the latest twelve months that may be indicative of the broader correction in
the public markets.

M&A Valuation Trends by Segment

Valuations paid for M&A targets in the AutoTech & Transportation Software space tend to vary broadly based
on differences in market growth rates, business models, and margin profiles. High growth segments typically
command higher multiples as the targets in these segments are often growing rapidly and have attractive
margin profiles. M&A targets in lower growth, more mature segments and segments with lower margin
business models tend to trade at lower multiples.

LTM = Last Twelve Months
Source: Capital IQ, Pitchbook, 451, and Capstone Research

Revenue Multiples Paid for M&A Targets by Year
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The Autonomous Navigation & Connected Car and Dealer Listings & Aftermarket Software subsegments have
commanded the highest multiples because they are higher growth segments that are more likely to have pure
software margins. M&A targets in the Fleet Management/Telematics segment typically receive lower multiples
because their business models often include a hardware component that negatively impacts the overall
margin profile. More mature segments like Warehouse Management and Supply Chain Software tend to
command lower multiples as well, although data points are very limited and therefore it is more challenging to
draw meaningful conclusions.

Public Company Valuation Trends Over Time

Public company valuations in the AutoTech & Transportation Software space increased considerably in 2020
over prior years, remained above historical norms in 2021 and then gave back some of their gains in Q1 2022.
The increase in multiples to higher levels in 2020 and 2021 is consistent with similar increases in the broader
Software market. However, the amount of correction that took place in late 2021 and Q1 2022 was higher in
the AutoTech & Transportation Software space than the broader market, partly due to the impact of supply
chain disruptions and inflationary pressures on fuel costs.
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*Last-twelve-months ending March 31, 2022.
Note: “Full Time Period” refers to the subset of public companies that remained public over the entire time period shown 

whereas “All Data” includes to all of the public companies in a given period
Source: Capital IQ, Pitchbook, and Capstone Research

Median Revenue Multiple Paid for M&A Targets by Segment
(January 2017 – March 2022)
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DEAL ACTIVITY BY BUYER TYPE

The buyer mix within the AutoTech & Transportation Software
market over the last twelve months has been dominated by
strategic buyers with more than 90% of the mix while
financial buyers accounted for only 6% of the transactions.
However, with the inclusion of private equity-backed
strategics making add-on acquisitions, then financial buyers
have driven 29% of the mix.

Publicly held strategics accounted for 33% of the mix while
strategics with venture capital (VC) backing or no
institutional backing accounted for 37%. From a deal size
perspective, public strategics, private equity firms, and
private equity-backed strategics have accounted for the
lion’s share of the larger transactions while strategics with VC
backing or no institutional backing have tended to make
smaller acquisitions. In fact, public acquirors accounted for
77% of the deals with purchase prices of $100 million or more
and private equity firms and their portfolio companies
accounted for 16% of deals valued at $100 million or more.
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SPAC / Reverse
Merger

Strategic - Public
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Backing

Strategic - PE
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Public Company Valuation Trends by Segment

Valuations of public companies in the AutoTech & Transportation Software space tend to vary broadly based
on differences in growth rates, business models, margin profiles, and competitive positioning. The median
revenue multiple for public companies in the Autonomous Navigation & Connected Car subsegment is on the
high end of the range due to primarily to high expected growth rates. The median revenue multiples are also
on the higher end of the range for the Transportation Software and Supply Chain Management (SCM) &
Warehouse Management System (WMS) Software subsegments as these companies tend to have both
double digit expected growth rates and very attractive margin profiles. Conversely, public companies in the
Fleet Management/Telematics subsegment typically trade at lower revenue multiples because their business
models often include a hardware component that negatively impacts the overall margin profile and expected
growth rates are more modest.
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Source: Capital IQ, Pitchbook, 451, and Capstone Research

Median Public Company Revenue Multiple by Segment, 
(Last-Twelve-Months Ending March 31, 2022)

AutoTech & Transportation Software 
Buyer Type, LTM Ending March 2022



STRATEGIC BUYER UNIVERSE – AUTOTECH

The strategic buyer universe within the AutoTech segment includes technology titans, automotive OEMs and
suppliers, several other billion-dollar public companies, and a wide range of private-equity backed platform
companies. The combination of large public companies that are acquisitive and billions of dollars of private
equity being invested into the space has resulted in a very active M&A market.

Most Active Strategic Buyers by Segment – AutoTech
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In addition to the buyers listed above, Alphabet (Nasdaq:GOOGL), Aptiv (NYSE:APTV), Aurora (Nasdaq:AUR),
Continental (XTRA:CON), Ford (NYSE:F), Meta (Nasdaq:FB), Siemens, and Snap (NYSE:SNAP) have been active
in the Autonomous Driving, Navigation & Connected Car subsegment. The Ride Sharing, Delivery & Booking
Applications subsegment has also been a target area for Groupon (Nasdaq:GRPN), Expedia (Nasdaq:EXPE),
Reliance (NSEI:RELIANCE), Renault (ENXTPA:RNO) and Waitr (Nasdaq:WTRH). J.D. Power, which is backed by
Thoma Bravo, Reynolds & Reynolds and LeadVenture, which is backed by TA Associates and Truewind, have
also been active in the Dealer, Listings and Aftermarket Software subsegment.

*For private equity-backed buyers, the name of the private equity firm is displayed below the buyer logo,
**M&A transactions completed in each market segment from January 2017-March 2022

Source: Capital IQ, Pitchbook, 451, and Capstone Research



STRATEGIC BUYER UNIVERSE – TRANSPORTATION SOFTWARE

The strategic buyer universe within the Transportation Software segment may have fewer household names,
but it does include several billion-dollar public companies and a number of private-equity backed platform
companies. Companies like Descartes, E2Open, Constellation Software and Wisetech (ASX:WTC) have been
prolific acquirors within the space.

Most Active Strategic Buyers by Segment – Transportation Software
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In addition to the buyers listed above, CalAmp (Nasdaq:CAMP), FleetComplete, Orbcomm, Renault, and
Powerfleet (Nasdaq:PWFL) have also been active in the Fleet Management subsegment. The Traffic, Safety &
Compliance Monitoring subsegment has also been a target area for Bentley (Nasdaq:BSY), SambaSafety,
Transoft, and Volkswagen (XTRA:VOW3). Cargotec (HLSE:CGCBV) and PSI Software (XTRA:PSAN) have also
been active in the Transportation Management Software subsegment.
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*For private equity-backed buyers, the name of the private equity firm is displayed below the buyer logo,
**M&A transactions completed in each market segment from January 2017-March 2022

Source: Capital IQ, Pitchbook, 451, and Capstone Research



STRATEGIC BUYER UNIVERSE – SUPPLY CHAIN & WMS SOFTWARE

The strategic buyer universe within the Supply Chain and WMS segment includes eight billion-dollar public
companies and more than five private-equity backed platform companies. Constellation Software, Aptean
E2Open, Coupa (Nasdaq:COUP), Descartes and Wiestech have been the most acquisitive within the segment.

Most Active Strategic Buyers by Segment – Supply Chain & WMS Software
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In addition to the buyers listed above, Accenture (NYSE:ACN), FourKites, Jaggaer, Principal Logistics
Technologies, TransImpact, and TrueCommerce have also been active buyers in the Supply Chain & WMS
Software subsegments.

Valsef

TA, Vista

Mainsail

Insight, Thoma Bravo

CD&R

*For private equity-backed buyers, the name of the private equity firm is displayed below the buyer logo,
**M&A transactions completed in each market segment from January 2017-March 2022

Source: Capital IQ, Pitchbook, 451, and Capstone Research



PRIVATE EQUITY ACTIVITY

Private equity firms have remained active in the AutoTech & Transportation Software space over the last
several years, acquiring new platform companies as well as making add-on acquisitions to existing platforms.
In total, more than 500 companies in the AutoTech & Transportation Software market have been acquired by
private equity firms or their portfolio companies over the past five years.

Key Takeaways
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1. Deal Activity Peaked in 2021 – Private equity
deal activity peaked in 2021 at 187
transactions, up from 109 transactions in 2020.
The increase was largely driven by add-on
acquisitions, which increased 118% in 2021 over
2020. The first quarter of 2022 saw a marked
slowdown, suggesting deal activity may return
to historical levels.

2. Dealership Software Led AutoTech Activity –
Private equity firms have showed the most
interest in the Automotive Dealership Software
subsegment of the AutoTech space investing
in platform companies such as DealerSocket
(Vista), LeadVenture (True Wind and TA) and
fusionZONE (Primus). Food Delivery platforms
have also been an active space for private
equity firms with Providence, CVC, CapStreet,
SlverLake, and Blackstone participating in
transactions. The Autonomous Driving &
Connected Car subsegment deal activity has
largely been dominated by strategic buyers as
those companies are typically acquired for the
strategic value of the technology rather than
based on financial metrics.

3. TMS Software Led Transportation Software
Activity – Private equity firms have made the
most acquisitions in the Transportation
Management System (TMS) Software
subsegment, investing in platform companies
such as MercuryGate (Summit), Transporeon
(HgCapital), Worldwide Express (CVC,
Providence & Ridgemont), and Transplace
which was backed by TPG prior to its recent
acquisition by Uber Freight. PE firms have also
been quite active in the Fleet Management
subsegment with Vista-backed Solera and
Inflexion-backed Radius Payment Solutions
acquiring multiple targets in the last twelve
months.

4. Private Equity Activity in Supply Chain &
WMS Remains Robust — Private equity firms
have remained quite active in the Supply Chain
and WMS Software segments with platform
companies such as Aptean (TA, Vista), 3PL
Central (Mainsail), Principal Logistics (Harwood,
Firmament) and TransImpact (Jordan) making
multiple add-on acquisitions since January of
2021.
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LTM = Last Twelve Months
Sources: Capital IQ, Pitchbook, 451, and Capstone Research
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MOST ACTIVE PRIVATE EQUITY INVESTORS

The following table sets forth a representative sampling of the most active private equity investors within the
AutoTech & Transportation Software space.
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Sources: Capital IQ, Pitchbook, 451, and Capstone Research

PE Firm
Platform 

Companies
Market

Segment Status Add-On Acquisitions

Ride Sharing Active Less, SNCF, Busfor, Ukrbuscomm

TMS - Shipping Active Zenkraft

Supply Chain Public
Amber Road, Averetek, Birch, Blujay, Cloud Logistics, 
INTRAA, Logistyx, Orchestro, Steelwidge, Terra, Zyme

TMS – Mass 
Transit

Active (None to date)

TMS – Diversified Active (None to date)

TMS – Shipping Active (None to date)

Repair & 
Aftermarket

Active
Adnoli, Azpiral, ControlScan, CstorePro Cybera, 

GasBuddy, GreenPrint, Koupon, NPCA, Orbis

Supply Chain Active ClearMetal, Convey, GateHouse, Ocean Insights

Repair & 
Aftermarket

Active (None to date)

Smart Parking Active Parking Panda, Rover Parking

Supply Chain Exited
Libra Systems, Ruckit, Trimble

Construction Logistics Business

Vehicle Data 
Services

Active ALG, EpiAnalytics, Inventory CC, Superior, Trilogy

Fleet Management Active (None to date)

Supply Chain Active ClearMetal, Convey, GateHouse, Ocean Insights

TMS – Shipping Active (None to date)

Vehicle Listings Active Convertus Digital, Reseau LesPAC

TMS – Aviation Active Farelogix

Supply Chain & 
WMS

Active
Apprise, Exenta, Exerve, irms|360, Objective, 

Paragon, V-Technologies

Dealer 
Management

Exited Auto/Mate, Dealertrack, Autostore

Fleet Management Exited Blue Dot, Shaw, SmartDrive, Vistracks

F&I Software Active
Autodata, AutoMate, Cesvi, Colimbra, DealerSocket, 

eDriving, Innovative, Omnitracs, RedCap,, Spireon



MOST ACTIVE PRIVATE EQUITY INVESTORS (CONTINUED)
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PE Firm
Platform 

Companies
Market

Segment Status Add-On Acquisitions

Fleet Management Active FieldAware, Insight Mobile Data

TMS - Terminal 
Ops.

Active (None to date)

Ship Navigation Active Ingenium Marine, Tres Technology

TMS - Yard Mgmt. Active RailcarRX, Shipper TMS

TMS - Shipping Active (None to date)

TMS – Mass 
Transit

Active (None to date)

TMS - Shipping Active (None to date)

TMS - Shipping Active (None to date)

TMS - Diversified Exited
Blackbay, CSF, ERA System, Expedient, Grosvenor, 

Raven Logistics

Supply Chain Active (None to date)

Dealer 
Management

Active
EnquiryMAX, FISC, MotorDocs, RAPID, Serti, Silver 

Bullet

TMS - Shipping Active Unifaun AB

TMS - Shipping Exited Cerasis, Our Freight Guy

Dealer 
Management

Active
Evolutive, i’Car, ITmotive, procar, Sennifer, Stampyt, 

Stieger, Tele Mercure

Driver Recruiting Active (None to date)

Fleet Management Active (None to date)

Supply Chain & 
WMS

Active
Apprise, Exenta, Exerve, irms|360, Objective, 

Paragon, V-Technologies

Dealer Marketing Active
Dealer Spike, Dealer Car Search, 

MonroneyLabels.com

Repair & 
Aftermarket

Active
Adnoli, Azpiral, ControlScan, CstorePro Cybera, 
DataMax, GasBuddy, GreenPrint, Koupon, NPCA, 

Orbis

Dealer Marketing Active
Dealer Spike, Dealer Car Search, 

MonroneyLabels.com

F&I Software Active (None to date)

TMS - Diversified Active Microdea

Sources: Capital IQ, Pitchbook, 451, and Capstone Research
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M&A Activity

Consolidation in the Dealer, Listings & Aftermarket
Software subsegment accelerated in 2021 with
M&A transaction volume up more than 60%
compared to 2020. Vehicle Listings & Data
Services, Finance & Insurance (F&I) Software, and
Repair & Aftermarket Software all posted increases
of more than 50% in M&A activity in 2021 versus
2020. The DMS Software subsegment posted
lower transaction growth of 38% but remains the
largest segment accounting for one-third of the
deal activity within the Dealer, Listings &
Aftermarket Software segment.

Both public strategics and private equity-backed strategics increased their deal appetites in 2021. CDK
Global (Naddaq:CDK), Imaweb (PSG), Keyloop (Francisco) and ATG (Inflexion) were the most active buyers in
the DMS subsegment in 2021 and Q1 2022. Kinderhook-backed Repairify and Vontier (NYSE:VNT) were the
most active buyers within the Repair & Aftermarket Software subsegment over the same time period. The F&I
Software subsegment saw the most activity from CDK Global with J.D. Power, Keyloop, and Cox Automotive
also participating in the consolidation. The most active buyers in the Vehicle Listings & Data Services
subsegment in 2021 and Q2 2022 were Cazoo Group (NYSE:CZOO) and KAR Auction Services (NYSE:KAR).

SUBSEGMENT HIGHLIGHT: DEALER, LISTINGS & AFTERMARKET SOFTWARE

AutoTech & Transportation Software  | May 2022
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Market Introduction

The Global Automotive Dealer Management System (DMS) market was valued at $3.9 billion in 2021 and is
projected to grow at a compound annual growth rate of 7.1% to reach $6.3 billion by 2028, according to
MarketWatch. The Automotive Retail market has also been heavily disrupted by a shift to digital retail with
30% of U.S. new car sales completed online in 2020 versus less than 2% before the pandemic. The pandemic
has also disrupted the supply of new vehicles and made dealers more reliant on used car sales until
inventories return.

Valuation Trends – M&A Targets

Revenue multiples paid for M&A targets in the
Dealer, Listings & Aftermarket Software
subsegment have generally been trending higher
over the last few years from around 3x in 2018 to
more than 5x in 2020 and 2021. This increase in
multiples is consistent with similar increases in the
broader Software market driven by strategic
acquirors searching for growth, an influx of private
equity capital targeting software companies, and a
large backlog of deals due to the pandemic.

It is important to keep in mind that revenue
multiple data is very limited and it can therefore
be challenging to draw meaningful conclusions.
For example, the median multiples shown are
based on only four to seven data points per year
which may not be indicative of trends in
the broader AutoTech & Transportation
Software market.
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https://www.marketwatch.com/press-release/automotive-dealer-management-systems-dms-market-to-deliver-outstanding-growth-and-remarkable-opportunities-analysis-demand-growth-through-top-key-players-forecast-2026-with-top-growth-companies-2022-05-12
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Capstone Advises MonroneyLabels.com on Its Sale to LeadVenture

• MonroneyLabels.com provides original automotive window sticker data 
to used and franchised vehicle dealerships, automotive e-commerce 
websites, insurance companies, banks and lenders, and consumers.

• The company maintains detailed data on vehicle options, specifications 
and pricing on millions of vehicles for over 40 OEM brands, enabling 
sellers to accurately price their vehicles and buyers to make more 
informed decisions when shopping for their next vehicle.

• Capstone ran a highly targeted process generating interest from several 
publicly-held and private equity-backed strategic acquirors.

• MonroneyLabels.com was acquired by Leadventure, a portfolio 
company of TA Associates and True Wind Capital that provides SaaS 
dealership solutions to more than 55,000 dealerships.

AutoTech & Transportation Software  | May 2022

HAS BEEN ACQUIRED BY

A PORTFOLIO COMPANY OF

Valuation Multiples – Public Companies

Public companies in the Dealer, Listings & Aftermarket Software subsegment trade at a wide range of revenue
multiples from 15.9x on the high end to less than 1.0x on the low end. The differences in revenue multiples are
largely attributable to differences in growth rates and margin profiles of the underlying businesses. Software-
focused private equity firms often reference the “rule of 40” wherein they add the revenue growth rate and
EBITDA margin together and focus on companies where the sum of the two is 40% or higher. When we include
this same metric in the graph below for the public companies, you can see that there is a general correlation
between this metric and the revenue multiples. There are some outliers in the Listings space such as
CarGurus (Nasdaq:CARG), Cazoo (NYSE:CZOO), and Uxin (Nasdaq:UXIN) where public investors may be less
confident in their growth projections and also have concerns about their gross margin profiles longer term.
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David Michaels
Head of Technology, Media & Telecom
dmichaels@capstonepartners.com | 858-761-4847

David Michaels is a Managing Director of Capstone Partners where he is responsible for
managing the firm’s Technology & Telecom Group (TTG). David founded SagePoint
Advisors in 2008, a boutique investment banking firm focused on providing M&A
advisory services to technology and telecom companies. Prior to founding SagePoint,
David was a Co-Founder, Partner and Managing Director at Montgomery & Co., a leading
investment bank focused on serving emerging-growth technology companies. David co-
founded Montgomery’s investment banking business in 1996 and played an instrumental
role in building the business to over $50 million in revenues and 80 employees. Mr.
Michaels also ran the firm’s Communications and Digital Media Technology practice
areas prior to his departure.

David has intimate knowledge of the strategic landscape, market dynamics and
technology underpinnings of several high technology market segments including Mobile
Software & Services, Consumer Internet, E-Commerce, Enterprise SaaS, Cloud &
Infrastructure Software and Consumer, IT & Telecom Hardware. Prior to joining
Montgomery in 1994, David worked as an investment banker at Bankers Trust and prior
to that, as a structural engineer at General Dynamics.

Raj Gaglani
Associate
rgaglani@capstonepartners.com | 917-647-0478

Raj joined Capstone in 2021 and brings 10 years of experience in corporate finance.
Previously, he was with Force10 Partners and The Busch Group. Raj has a BBA in Finance
and Accounting from The University of Houston, C.T Bauer College of Business and a
Master of Finance from Tulane University, A.B. Freeman School of Business.

Teak Murphy
Director, Technology, Media & Telecom
amujumdar@capstonepartners.com | 415-238-3556

Teak is a Director in the Technology Media & Telecom Group at Capstone Partners,
where he focuses on M&A advisory and capital raising for software, Internet and tech-
enabled services companies. He has spent over 15 years assisting technology
companies on mergers, acquisitions, IPOs and capital raises.

His prior experience includes positions at leading technology-focus investment banks
including SagePoint Advisors, Montgomery & Co., and Cowen and Co. Teak also worked
as a Senior Associate with Enterprise Partners Venture Capital, a Southern California
based VC firm, where he evaluated investment opportunities and worked closely with
senior management and board members to successfully grow portfolio companies.
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Market Presence
With a long-established U.S. footprint, together with an international partner
platform, we provide clients with broad expertise and access to key market
relationships on a global basis. Our presence is backed by ~200 professionals in the
U.S. with 450+ professionals across 43 countries.

$65.1M
average 

transaction 
value

51
deals involving foreign             

private equity firms 

65%
completed with a 
European partner

218
M&A transactions

completed in 2020

30%
of our deals 
are cross-

border

$12.5B
aggregate 

transaction value

6th
globally ranked for 

deals under $500m

International

170+ professionals
12 offices

Boston · Chicago · Dallas ·
Denver Detroit · Los Angeles ·
New York  Orange County ·
Philadelphia   Richmond · San 
Diego · Tampa 

450+ professionals
60+ offices in 43 countries

Asia: China · India · Japan · Thailand
Africa: Congo · Egypt · Ghana · Ivory Coast · Mauritius · Morocco · Nigeria · Senegal · South Africa
Americas: Toronto · Vancouver · Argentina · Brazil · Chile · Colombia · Mexico · Panama & Central 
America · Peru
Europe: Belgium · Bosnia & Herzegovina · Croatia · Czech Republic · Finland · France · Germany ·
Hungary · Ireland
Italy · Netherlands · Poland · Portugal · Russia · Serbia · Slovakia · Slovenia · Spain · Sweden ·
United Kingdom

United States

capstonepartners.com
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